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U.S. MAY NEED
ANOTHER 1 BILLION
SQUARE FEET
OF WAREHOUSE
SPACE BY 2025
AS E-COMMERCE
BOOMS
All of those “buy” clicks from home
generate more and more demand for
industrial space which should drive
strong performance for the industrial
sector and specifically for cold storage
facilities.
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FEATURE STORY

HIGH
UNEMPLOYMENT
DELAYS
HOMEOWNERSHIP
PROSPECTS FOR
MILLENNIALS
The likely delaying of home buying
squashes the once emerging thesis that
Millennials would become home buyers
dampening apartment sector demand.
Source: Globe St.

LIFE SCIENCES
MIGHT BE THE
“LEAST DISRUPTED”
CRE SECTOR
The life sciences sector presents great
long-term opportunities for real estate
investors and should be a key holding
in diversified real estate portfolios’
specialty bucket.
Source: National Real Estate Investor

INDUSTRIAL REAL
ESTATE’S POSITIVE
PROGNOSIS
Newmark Knight Frank believes the
industrial sector is one of the obvious
winners of the current situation and that
tier one cities are obvious benefactors.
Source: Commercial Property Executive
READ FULL STORY

READ FULL STORY

INTERVAL FUNDS
FIND GROWING
POPULARITY
US Bank describes how interval funds offer a
unique way for clients to enter the alternative
investment market.

READ FULL STORY

Source: CNBC

Source: US Bank
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NEW DATA

YOUNG ADULTS CORNERSTONE OF ECONOMIC OUTLOOK
U.S. 2020 Population by Age

67.4 Million

“Industrial real estate
commercial real estate
industry today.”
Craig Meyer,

Population (Millions)

is the “darling” of the

5.0
4.5
4.0
3.5
3.0

18 19 20 21 22 23 24 25 26 27 28 29 30 31 32 33 34 35 36 37 38 39 40 41 42 43 44 45 46 47 48 49 50 51 52 53 54 55 56 57 58 59 60 61 62 63 64

President of JLL’s Americas industrial division
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Source: Marcus and Millichap Multifamily Beyond the Global Health Crisis, Summer 2020
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“Interval fund growth

Marcus and Millichap Multifamily Beyond the Global Health Crisis | SUMMER 2020

reflects the current
The Resilience of Multifamily Will Be Tested by the Short-Term Shock of COVID-19;
Robust Underlying Dynamics Underpin an Optimistic Long-Term Perspective
Well-established multifamily fundamentals support a rebound
on the horizon. The underlying dynamics of the apartment industry remain sound despite short-term challenges. One of the key
drivers behind rental housing, the age 20-34 cohort, which makes
up roughly one-fifth of the population, will continue to have a high
propensity to rent. The affordability gap between renting and owning remains substantial, exacerbated by the situation at hand, making renting a more viable option for many. It was anticipated that in
the coming years a wave of young adults would be ready to transition toward homeownership. However, a softened economy and unsettled housing market may delay these plans, keeping the cohort
renting for longer. Looking beyond the clouds of uncertainty, these
robust underlying demand drivers will support the multifamily sector through headwinds, and the disruption will likely play out as a
correction rather than a fundamental downshift.
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Turbulence will be felt within the industry in the near term. The
wide-reaching economic disturbance will lead to a temporary yet
substantial decline in household formation as more people consolidate living situations to reduce costs. Many tenants do not have sufficient savings to meet expenses without an income and may not be
able to make rent payments. Workforce housing faces the steepest
hurdles in the short term, with their tenant base less likely to have
emergency savings to fall back on. Lower-skilled workers could find
it difficult to obtain employment in a weakened labor market. The
economic impacts of high unemployment will bleed into mid-tier and upper-tier space as more high-wage positions are cut and
corporations freeze hiring and pause raises. Until the virus is contained, leasing activity will lag behind historical averages of the typical busy summer season as shelter-in-place orders and concerns
of infection will keep people hunkered down. New construction
faces obstacles in building tenant rosters, and concessions within
the Class A segment may initiate a ripple effect that subdues rental
rates across the industry in the short term.
Efficiencies discovered during the pandemic will become lasting
industry changes. Societal trends and contact-less precautions will
likely carry on beyond the end of the stay-at-home orders. Owners
and developers can benefit from these changes by being more innovative in their offerings. Properties with touch-less entry systems,
efficient e-commerce and food delivery, and work-from-home amenities will be more highly valued. Design concepts may favor larger
units that include desk space rather than outdoor community areas
that have been trendy within the industry over the past few years.
Additionally, community coworking spaces may become more
common as the accelerated trend of remote working will make
these more of a necessity. However, it will be costly for owners to
adapt to these changes, particularly if it becomes a near-requirement to install contact-less features. More owners may shift to virtual tours, video chats and self-guided tours in the -long term to cut
operating expenses if these procedures prove to be equally effective
as a physical leasing staff.

* Through first quarter
Note: Mortgage payments based on quarterly median home price for a 30-year fixed mortgage, 90
percent LTV, insurance, and PMI
Sources: Marcus & Millichap Research Services; RealPage, Inc.; Freddie Mac; National Association
of Realtors

READ FULL REPORT

“Well-established multifamily fundamentals support a rebound on the horizon. The underlying dynamics of
the apartment industry remain sound despite short-term challenges. One of the key drivers behind rental
housing, the age 20-34 cohort, which makes up roughly one-fifth of the population, will continue to have a high
propensity to rent. The affordability gap between renting and owning remains substantial, exacerbated by the
situation at hand, making renting a more viable option for many. It was anticipated that in the coming years a
wave of young adults would be ready to transition toward homeownership. However, a softened economy and
unsettled housing market may delay these plans, keeping the cohort renting for longer.”

“As more people work remotely, suburban apartments may draw more tenants that no longer need to be close
to the central business district. Urban suburban nodes, or pockets on the boundary of cities that incorporate
elements of both urban and suburban settings, may be in higher demand moving forward.”
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